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f you operate a business aircraft

— or plan to — you are already
good at looking down the road. At
Guardian Jet, we can help tackle the
tough issues associated with owning
a turbine airplane before the peb-
bles turn into boulders. What is the
pebble in your shoe? Whether it’s
aircraft insurance, transition train-
ing, overseeing maintenance or tax
questions, we want to help.

These are the kinds of issues we
handle at Guardian Jet.

They typically start out as small
pebbles of irritation — simple ques-
tions, requests, or uncertainties —
but they can quickly turn into real
pain-in-the-shorts dilemmas under
the pressure of a busy schedule.

That’s why we’re here.

We’ve made it our business to

CONSULTING |

help people find answers and make
connections with the expert
resources they need. So they can
relax and really enjoy the benefits
of owning a turbine aircraft.

Yes, we do sell and broker air-
planes. But aviation hardware is not
our only focus. Instead, we view
clientcentered consulting and over-
sight services as the core from which
sales and brokerage opportunities
can naturally evolve.

If we do a firstrate job of sup-
porting you as an owner, we trust
youw’ll be more inclined to give us a
shot at representing you as a buyer
or seller at trade-up time.

A new paradigm? Absolutely.
And we’d love to tell you more. So,
give us a call. Whether it’s a boulder,
a pebble, or something in between —
Guardian Jet is ready to help crunch
the problem.

Just dial 203-458-2500. Or visit
our website: www.guardianjet.com.
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